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FINDING THE PERFECT 
HOME AND MORTGAGE

The Property Brothers, Drew and Jonathan Scott, give their 
professional insight into the housing market

Own it faster…
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ChALLEngEs

Changing times require the advice of an expert

B
uying a home is 
the biggest fi nan-
cial commitment 
one will make 
in their lifetime.    
It is important 
when selecting 

or renewing a mortgage that you 
do the proper research and ask the 
right questions.

Ask a broker
A mortgage broker can help you 
navigate the sometimes intimi-
dating fi eld of securing your mort-
gage.  They will ask you questions 
about your financial situation.  
They will work with you and shop 
the market and provide the best 
product for you based on your per-
sonal circumstances.  

Mortgage brokers have access to 

multiple lenders including banks, 
credit unions, trust companies and 
private lenders, including mort-
gage investment corporations 
(MICs).

Know your market
In today’s world there is a lot of 
information available to consum-
ers which they must consider 
before fi nalizing a mortgage. There 
is no substitute for being prepared.  
Educate yourself and get the facts 
you need to make the right mort-
gage decision and increase your 
home buying confi dence.

Recent changes
Mortgage rules and qualifi cations 
have changed over the last few 
years.  The federal government 
has brought in four diff erent rule 

changes affecting mortgage 
default insurance.  In Canada, if 
you put down less than 20 percent 
on the purchase price of a home, 
you require mortgage insurance.  
The government requires a mini-
mum 5 percent down payment.

The Offi  ce of the Superinten-
dent of Financial Institutions 
(OFSI) has scaled back amortiza-
tions to 25 years and has insti-
tuted minimum debt service 
levels, among other changes that 
also aff ect home equity lines of 
credit and the ability to refi nance 
your property.  In addition, new 

mortgage underwriting guide-
lines have also been adopted for 
federally regulated financial 
institutions.  These changes aff ect 
consumers, especially fi rst-time 
buyers and the size of mortgage 
they qualify for.

Ask questions
When finalizing a mortgage, 
make sure to ask lots of questions 
such as to why a certain product 
is being recommended, and what 
the penalties are if you withdraw 
the mortgage early or want to pay 
it off  faster.

…with a Hi-speed Mortgage.
An Accredited Mortgage Professional can help you pay off 
your mortgage faster. Find an AMP at www.caamp.org.

CAAMP 209260 Hi-Speed Mortgage Ads.indd   2 13-06-20   10:18 AM

WE RECOMMEND
Egypt Sherrod 
host, property virgins

egypt gives her insight 
into preparing yourself for 
purchasing a home
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“narrow down your search to 
the top three areas where you 
want to be, based on price, 
community, lifestyle, etc.”

- egypt sherrod

Jim Murphy, AMP 
president and ceo, 
cAAMp

Prepare for home ownership by learning about every aspect 
of the buying process.

P
H

O
TO

: I
S

TO
C

K
P

H
O

TO

“Use an independent mortgage broker 
who will work on your behalf to nego-
tiate the best deal for you with lenders 
based on your fi nancial situation and 
goals. The services provided by a mort-
gage broker are free for most borrowers.”

JARED DREYER, AMP
President of MBABC

editorial@mediaplanet.com

http://www.caamp.org/
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insight

A
s the host of 
HGTV ’s hit 
series Income 
Property and 
owner of a real 
estate empire, 
Scott McGilli-

vray has thousands of renos under 
his belt.  Here are his top fi ve tips. 

Start with the kitchen
“The kitchen is the center of the 
home, and it’s one of the fi rst 
things that a buyer will look at 
when considering their options. It 
can be a deal breaker,” says McGil-
livray.  

First, look at what you can and 
can’t reuse. You could just get new 
cabinet doors or update the knobs 

and poles. 
If you do have to rip everything 

out, you save a ton by working 
with the existing layout and not 
re-routing the plumbing and elec-
tricity.  

Get the bathroom up to par 
“An old dilapidated bathroom 
turns off  a buyer. If your toilet is 
blue, pink or almond, chances are 
it’s time to replace it,” says McGil-
livray.

Replacing the toilet and vanity 
without moving them can give you 
a great return without a lot of work. 
But if the layout is bad, you should 
move the fi xtures. 

Hardwood flooring
“The number one most-desired 
type of fl ooring in this country is 
hardwood,” says McGillivray.

From an eco-perspective, McGil-
livray says engineered hardwood 
is better than true hardwood 
because it uses all parts of the 
wood and looks just as good. 

If you can’t go hardwood, solid 
surfaces like tile can work in 
the bathroom and kitchen, and 
laminate in living spaces like bed-
rooms. 

Add an income suite
“I’ve built almost 200 of them in 
the last 13 years,” says McGilli-
vray. “Almost every single time, it 
increases the value of the home by 
more than the cost of the renova-
tion.” 

Know when to go with the 
pros
You only get the true value of your 
renovations if they’re done prop-
erly. “Some things you can do your-
self, but when it comes to the big 
stuff , you’re better off  with profes-
sionals,” says McGillivray. “Doing it 
wrong costs more in the long run.”

 Kimberley fehr

editorial@mediaplanet.com

not all renovations are equal
Scott 
McGillivray
realtor and star of 
income property

Check out the top five renos that pack the most bang for your buck. MICS

A MIC, or Mortgage Investment 
Corporation, is an investment 
company designed specifi cally 
for mortgage lending.  MICs 
defi ne their own lending cri-
teria, so they off er a great solu-
tion for those who can’t qualify 
for a conventional mortgage.  
For investors, MICs often off er 
a high rate of return, with the 
security of a tangible real estate 
investment.

maX Claasen

editorial@mediaplanet.com

What’s a 
MiC?

www.instafund.com
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navigating the 
housing market

P
urchasing a home 
is a major invest-
ment, regardless 
of whether the 
buyer plans on 
fl ipping it or rais-
ing a family in it. 

For either goal, prospective buyers 
should acquaint themselves with 
Jonathan and Drew Scott, or as 
they are more commonly known, 
“The Property Brothers.” Jona-
than and Drew are professionals 
when it comes to fi nding the right 
home, and for the upcoming season 
of their hit television series, the 
brothers are taking on their home-
town of Vancouver. “We started our 
business investing in Alberta and 
BC,” they reminisce, “and it’s cool 
for us to come full circle back here.”

Finding your home
There is an old adage about buying 
the worst house in a good neigh-
borhood versus the best house in 
a bad one, and Jonathan and Drew 
subscribe to that line of thinking. 
“We look for the ugly house on the 
block, that’s really the premise of 

Property Brothers.” That means 
knowing where to look in a pricey 
city like Vancouver, and just as 
importantly, knowing how to look.

“If you’re looking for a home, you 
want to make sure you’re taking 
the emotion out of it,” Jonathan 
says, “you want to make sure it’s a 
good investment as well as some-
where that you’ll want to stay for 
a long time.” By that he means to 
look out for things that you can’t 
change, like “if you’re backed onto 
a train line, or too far from pub-
lic transit.” It’s easy to put a fresh 
coat of paint on the walls; it’s a lot 
harder to soundproof those walls 
from the noise of the highway in 
your backyard. 

Educate yourself
The Property Brothers are profes-
sionals in the real-estate busi-
ness, but they still believe that the 
everyday homebuyer can fi nd  great 
value in the Lower Mainland, as 
long as they do their homework. As 
Jonathan explains, “When you’re 
dealing with a market like Van-
couver where the prices are much 

 maX Jones

editorial@mediaplanet.com

P roperty owners can save 
time, expense and heart-

ache by fi rst consulting with an 
appraiser to provide an indepen-
dent assessment of the value of 
their home.

One of the primary reasons 
an appraisal is requested is for 
mortgage lending purposes.  
Appraisals can confirm the 
market value of the property 
and the equity when: a new 
mortgage loan is needed; a 
mortgage is renewed at the end 
of a term; or, a line of credit or a 
renovation loan is required.

JaniCe P o’brien, Cae

eXeCUtiVe direCtor,

aPPraisal institUte of Canada, 

british ColUmbia

editorial@mediaplanet.com

TIPS

Obtain an 
unbiased 
opinion on the 
value of your 
property

18-month
Term Deposit

2%†

$100 CASH 
BONUS

plus
¹

www.gvccu.com
Chequing, Savings, Mortgages, Loans & Friendly Advice.

LOUGHEED
9608 Cameron St
604 421 3456

SURREY
1-9989 152nd St
604 584 4434

BRENTWOOD
1801 Willingdon Ave
604 298 3344

NEW WESTMINSTER
25B-800 McBride Blvd

604 525 1414
-

VANCOUVER
115 370 E Broadway
604 875 8590

¹ Open a new 18-month real term 
deposit with minimum $25,000 
not currently with GVC and you 
could earn $100 cash bonus. One 
bonus per member. Term deposit 
bonus expires June 29, 2013.
² Terms & conditions apply. 

†Rates vary according to term    
and are subject to change 
without notice.

Take out a new 
mortgage at GVC 
& receive up 
$1500 cash bonus ²

higher, it just means that you really 
have to do your legwork and edu-
cate yourself on the market.” 

The legwork they refer to 
includes being upfront with your 
realtor and lender about your bud-
get, and to make sure you’re not 
stretching yourself too thin. In 
the current market, Drew stresses 
that, “you really need to run your 
numbers through a worst-case sce-
nario,” that way you can be ready 
for anything once the purchase 
goes through.

A good deal
One of the ideas the Brothers cau-
tion against is getting too caught 
up on fi nding a ‘good deal,’ or at 
least misunderstanding what a 
‘good deal’ is. While a lot of home-
buyers feel that they need to get a 
house under market value, Drew 
defi nes a good deal as, “when you 
can fi nd a property that is priced 
at market value where there are no 
structural or safety issues, and it 
won’t cost more than it’s worth in 
the end when you fi nish the work, 
that’s a good deal for me.”

Drew adds that another way for 
homebuyers to make sure they get 
the right fi nancing for their spe-
cifi c situation is to, “sit down with 
your mortgage specialist or bank 
representative and say, ‘What are 
my options? How can I save the 
most money in interest?’” In other 
words, don’t be afraid to talk to 
the professionals throughout the 
entire process, from fi nancing to 
renovating. We can’t all have fam-
ily members in real estate, but lis-
tening to experts like the Property 
Brothers is the next best thing.

Buying & Selling with the Property 
Brothers airs Tuesdays at 8 p.m. ET/PT 
on W Network

 
Property Brothers airs Tuesdays at 

9 p.m. ET/PT on W Network (and new 
episodes will be airing in the fall)

@MrSilverScott
@MrDrewScott

Jonathan and 
Drew Scott
PHOTO: CINEFLIX

http://www.aicanada.ca/
www.gvccu.com
http://www.aicanada.ca/
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Before you take the plunge 
into home ownership, make 

sure to look at the big picture.

■■  Do you have a budget?
■■ How secure is your income?
■■ Do you understand how much 
debt and what kind of debt you 
currently have?

■■ Do you have adequate insur-
ance coverage?

■■ Do you have a will?

When it comes to peace of 
mind,  a little expert advice can 
go a long way towards helping 
you achieve what’s most impor-
tant to you.

ProsPera Credit Union

editorial@mediaplanet.com

HOME OWNERSHIP

1.888.440.4480
prospera.ca

*Some conditions apply. The Annual Percentage Rate (APR) is for a mortgage of $100,000 with monthly payments and a 25-year amortization, 
assuming no fees apply. If fees and/or charges apply, the total Cost of Credit and APR would increase. This promotion is subject to member(s) 
being approved by Prospera Credit Union’s lending guidelines. Offer and rate may be changed, extended, or withdrawn at any time without 
notice. **The myStyle Mortgage Package includes a great rate, free appraisal, free legal, free inspection fees up to $1,500 or $1,500 in cash. 
Available O.A.C.

The search for your mortgage 
ends here.

Don’t just bank. Prosper 

E gypt Sherrod puts first-time 
home buyers through their 

paces on her HGTV show Property 
Virgins, helping them make their 
first foray into real estate. Here’s 
what she thinks you should do 
before you buy a home.

Get your credit rating in 
order 
Six months to a year out, pull your 
credit report and clear up anything 
that could prevent you from being 
mortgage-worthy. 

“The way mortgage companies 
look at your credit is very different. 
They’re looking at late payments. 
Those small collection accounts 
can really work against you,” warns 
Sherrod.  It takes six months for 
your record to clear.  

Determine your spending 
power

Sit down with a mortgage profes-
sional to find out how much you 
can afford before you start looking. 
“That’s a good space for you to be in 
to know what your monthly pay-
ment is going to be and what your 
down payment is. If they don’t pre-
qualify you, they’ll tell you why so 
you’ll know what you need to work 
on,” says Sherrod.   

Keep your debt-to-credit 
ratio down
Now’s not the time for any other 
purchases. Lenders look at your 
debt-to-credit ratio. 

“You get so excited about buy-
ing a home. You go into a furniture 

store and think this sectional will 
be great no matter where I live and 
before you know it, you’ve charged 
up a $5,000 credit card bill that 
works against you.” 

Understand your budget           
“A lot of little things come up when 
owning a house like getting your 
gutters cleaned, landscaping, pest 
control. These add up on a monthly 
basis,” says Sherrod, who advises 
going by the rule that your mort-
gage payment should be no more 
than 33 percent of your monthly 
income. 

Make sure you’re covered
“Here in the U.S. there were hor-
rible tornadoes that swept through 
Oklahoma and some people were 
not up to date on their homeown-
ers’ insurance and they’re home-
less. That’s how quick something 

like that can happen,” Sherrod says.

Think lifestyle
What is conducive to your lifestyle, 
your shopping habits and leisure 
activities? What is your proximity 
to work? Walkability in the com-
munity? These are all things you 
should keep in mind.

Your real estate professional can 
help take the legwork out of decid-
ing where you want to be.

Sherrod advises: “Narrow down 
your search to the top three areas 
where you want to be based on 
price, community, lifestyle, etc. It 
takes the grunt work out if you sim-
plify the process.”

The new season of Property Virgins pre-
mieres with back-to-back episodes on June 
24th at 9pm ET/PT on HGTV Canada.

 Kimberley fehr

editorial@mediaplanet.com

Getting ready to buy: home buyers’ checklist
Egypt Sherrod
realtor and star of
property virgins

https://www.prospera.ca/
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Home insurance: preparing for the unexpected

A
fter unforeseen 
damage, there 
are those who 
look back with 
relief that they 
purchased the 
best suited cov-

erage for their home, while others 
are regretful of their decision to 
skip the additional payments. 

You may never imagine expe-
riencing dramatic events such 
as fi re or fl ood, but accidents can 
happen to anyone at anytime. 
Health care provider, Kemba 
Thoulouis, could not have fore-
seen it, but was left with nothing 
after her apartment and posses-
sions were completely destroyed 
in a building fi re. 

This is where insurance is no 
longer an extra cost but an essen-
tial investment.

Peace of mind you shouldn’t 
live without
The average person may not have 
thousands of dollars at their dis-
posal for repairs in the event a 
problem occurs. Without insur-
ance, it would 
take many peo-
ple a lifetime to 
recover finan-
cially from 
such a loss.

“When you 
are mentally, 
e m o t i o n a l l y, 
and physically 
drained by such 
a traumatic 
event, it’s even 
worse to have to 
deal with fi nd-
ing shelter or even clothes to wear 
on top of that. Insurance could 

have eased a lot of that stress,” 
describes Kemba Thoulouis of her 
loss.

Knowledge is key
Insurance makes home owner-

ship possible 
for most of us 
because it’s a 
promise to pay 
in the event of a 
loss, or to bring 
the property 
back to pre-loss 
condition said, 
Dianna John-
sen, president of 
the Insurance 
Brokers Asso-
ciation of B.C. 

With the 
many options off ered, shopping 
for insurance can seem intimidat-

ing. Consumers need to be knowl-
edgeable of their needs and exactly 
what is covered in the event of 
damage. Most homeowners’ poli-
cies cover contents up to a specifi c 
percentage of the total insured 
value of the home. “That’s another 
reason to make sure your home is 
properly insured; you will want 
enough insurance to cover its con-
tents in the event of serious dam-
age,” advises Johnsen. 

Save money in the end
For retired homeowner, Alison 
Amoroso, years of insurance pay-
ment contributions saved her 
a signifi cant amount of money 
after her possessions were dam-
aged when the street’s backed up 
sewer fl ooded her basement. A 
small deductible was paid out of 
pocket but the remaining thou-

sands in damage were taken care 
of by her insurer. 

“The chance of something 
destructive happening is small, 
but the cost if it does happen is 
big. I am glad I did not take that 
risk,” states Amoroso.

Look who gave our 
Home Insurance 
a big thumbs up.

BCAA Home Insurance was ranked “Highest in Customer 
Satisfaction Among Home Insurance Providers in Western 
Canada” by J.D. Power and Associates*. As your B.C. insurance 
experts, we take the time to get to know you better so you 
can get the coverage that’s right for you. With BCAA Home 

Insurance, you’re good to go.

Insurance is sold through BCAA Insurance Agency and underwritten by BCAA Insurance Corporation.* BCAA received the 
highest numerical score among home insurance providers in Western Canada in the proprietary J.D. Power and Associates 
2012 Canadian Home Insurance StudySM. Study based on 7,716 total responses measuring 13 providers in Western Canada 
(AB, BC, MB, SK) and measures consumer satisfaction with home insurance providers. Proprietary study results are based on 
experiences and perceptions of consumers surveyed in July – August 2012. Your experiences may vary. Visit jdpower.com

Visit one of our 27 Service Locations today. 

“the chance of 
something destructive 

happening is small, 
but the cost if it does 
happen is big. i am 
glad i did not take 

that risk.”

Alison Amoroso
 retired toronto resident 

 safia bartholomeW

editorial@mediaplanet.com

Dianna Johnsen
president, insurance brokers Association of bc

http://www.bcaa.com/
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downsizing your way to freedom 
■■ Question: Why are people 

selling their homes to move into 
smaller properties?

■■ Answer: downsizers may 
desire a greater ease of living or 
wish to invest in property abroad.

i
n the British Columbia Lower 
Mainland, a new trend is crop-
ping up among homeowners. 
They are starting to sell their 
single family homes and scour 
the real estate market in search 
of something smaller.

Many reasons to downsize
The downsizing phenomenon has 
a number of causes, and several dif-
ferent types of people scaling down 
their homes. 

“It’s largely a function of demo-
graphics and that our population is 
aging,” says Michael Ferreira, Man-
aging Principal at Urban Analytics 

Inc. “The baby boomer population 
is reaching the point where they 
don’t have kids at home, so they’re 
downsizing because they don’t 
need the space.”

“They’re prob-
ably at a point in 
their lives where 
they’re start-
ing to do more 
travelling, so 
it’s appealing to 
them to get out 
of the big house. 
It’s not a finan-
cially driven 
decision for 
them. It’s more 
of a lifestyle 
decision.”

Many of these older downsizers 
have a vacation home in the Sun 
Belt region of the US. The downturn 
in the housing market made it easy 

to snap up cheap homes in regions 
with warmer climates.

Other downsizers scale down so 
they can help their children pay 

for university 
tuition, or 
with making a 
down payment 
on their own 
house.  They’re 
able to lever-
age their home 
equity since 
land values 
in Vancouver 
have increased 
significantly 
over the past 10 
years.

Finding the right space
Louise Hutchinson, a retiree from 
White Rock, BC, is downsizing 
from a house to a condo. “One day I 

looked at the house and I saw a lot 
of work. The house needed wash-
ing, the decks needed staining, and 
the garden needed doing. We have 
a three-storey house.  My husband 
and I are over 70 and I thought that 
there is going to come a time when 
we can’t live here anymore, so why 
are we waiting for that time to 
come? We should do it while we’re 
healthy,” she said.

Hutchinson was fortunate to find 
a suitable place that would be easier 
to maintain. Over the years she and 
her husband accumulated many 
possessions, so she had to decide on 
what to bring to the new condo. A 
friend gave her the idea of separat-
ing things into three piles to help 
her decide what to keep, what to 
throw away, and what to sell. 

“It’s hard to go from a house 
to anything much less than 1400 
square feet. The condos tend to be 

in the city, where they pride them-
selves on building 400 square foot 
condos that people can live in. But I 
think that when you’re downsizing 
as a couple from a house you need 
1200 square feet, probably a little bit 
more,” says Hutchison. 

“The one we bought was designed 
by a person I know very well. He’s 
a very good architect and lives in 
the community. I had no intention 
of buying anything. I just went 
to have a look and it just felt like I 
could live there. The good thing 
is we don’t have to be out of our 
house for 18 months, so we have 18 
months to do everything. That’s the 
key, to allow yourself lots of time to 
do the move properly.”

 Chris riddell

editorial@mediaplanet.com
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ROOM WITH  
A VIEW.

OVER 2OO PEOPLE VISITED ROYCE 
LAST WEEKEND. HAVE YOU?
Live large on the most spacious decks and balconies available in White 
Rock!

The exclusive 1, 2 and 3 bedroom residences at Royce offer stunning views 
and expansive decks and terraces to enjoy them from. 

Response from the community of White Rock has been amazing, and these 
homes are selling fast! Our stunning designer display suite is now open and 
ready to take your breath away.

Prices quoted are subject to change without notice and exclude applicable sales tax. E&OE.

Sales and Marketing by  
Fifth Avenue Real Estate 
Marketing Ltd. www.fifthave.ca

PRESENTATION GALLERY  
AT THRIFT & EVERALL 
OPEN NOON - 5PM DAILY  
(EXCEPT FRIDAYS)

ROYCELIVING.COM Call 604.538.8028
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THRIFT

N. BLUFF/16TH AVE.

Downsizing has never been this 
Luxurious. Starting from

View Penthouses start 
from $1.2 million

$332,900

“the baby boomer 
population is 
reaching the 

point where they 
don’t have kids at 
home, so they’re 

downsizing because 
they don’t need the 

space”
Michael Ferreira

Managing principal at Urban Analytics inc. 

www.royceliving.com

